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INBOUND IS THE ULTIMATE

DESTINATION FOR ANYONE THIS YEAR INBOUND IS FOCUSIE
ON THE POWER OF CONMECTION

and how the future of business
is all about a connected mindset.

who specialize in marketing, sales,
operations, customer success,
and much more.

info the need-to-know-business trends
and practices crucial to your work,

ST UP T DATE O T A
LTEST STARTUP INDUATION

and approaches, discover new
tools and resources to enhance
your strategies, and HOW GAN VOU USE Al

, selected just for you.

Want to connect and network
with other founders, investors,

W o and ecosystem leaders?




T0P SESSIONS FOR FOUNDERS

]. Fueling Focus and Creativity

A conversation with Andrew Huberman

exploring the power of intense focus, mindfulness,
and rest to fuel creativity and strengthen

the culture of a team.

3. How They Built HubSpot

A conversation with HubSpot co-founders Dharmesh
Shah and Brian Halligan, interviewed by Guy Raz,
on their nonlinear journey building and scaling
HubSpot—and lessons they learned from their

16 year journey, and how HubSpot is maintaining

its reputation for innovation.

INBOUND

z. Focus on the Future:
Navigating the Next Decade

A fireside chat with Steven Bartlett on his big bets
on upcoming frends and how businesses can stay
ahead of the curve in an ever-evolving world.

4. $1M Pitch Competition
With HubSpot for Startups
and HubSpot Ventures

In this high-stakes competition, six promising SaaS
startup founders will pitch their business to a panel
of experienced judges and receive live feedback. The
stakes? Potentially walking away with an investment
from HubSpot Ventures that could help turn their
business into the next unicorn. Learn from experts
on the art of delivering a compelling pitch, and gain
insights into how to stand out from the competition,
and what it takes to secure funding for your startup.




T0P SESSIONS FOR FOUNDERS

5. The HubSpot Spotlight

Kick off INBOUND 2023 at Main Stage with HubSpot’s
Yamini Rangan, CEO, Dharmesh Shah, Founder & CTO,
and Andrew Pitre, EVP, Product. Always one of
INBOUND’s most popular sessions, this is a don’t miss
moment for all attendees!

1. Sales Leadership Productivity:
How Do You Get It All Done?

We will discuss emotional intelligence(EQ) in sales
leadership, to help business professionals to be more
aware and present when they are stressed, tired, or
feeling burned out. We will touch on self-awareness,
self-management, relationship management, and
social awareness. Learn how to prevent your feam
from being impacted, why and how your self care leads
to team performance, and six daily habits to adopt
and manage supportive beliefs.
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ﬁ. Build and Align D&I Revenue
Teams for Efficient Growth

Achieving revenue goals in an optimized manner must
include the building and leading of inclusive go to
market teams. Learn how to design a strategic road
map for reaching revenue goals that have alignment
and inclusion across the revenue engine. Leave this
session with an understanding of why diverse, aligned,
and inclusive teams are important for revenue growth,
and how to build them from the key insights of case
studies. *Reservation is required.

8. Meetup: Startups and Sangria
with HubSpot for Startups

Join HubSpot for Startups for our annual startups

and sangria meet up at INBOUND! Founders, investors,
and ecosystem leaders will come together to network,
share insights, and tackle the challenges facing the
startup community. With refreshing sangria in hand,
connect with like-minded individuals and explore

the latest trends and opportunities. Expand your
network and gain access to deal flow and potential
partnerships that can help you grow your startups.
*Reservation is required.




T0P SESSIONS FOR FOUNDERS

g. The 11 Irrefutable Go-to-Market
Plays That Simply Work

Most people imagine starting and growing a business
as something either daunting or nearly impossible.
Unfortunately, data suggests that less than 1%

of the companies get to a million in revenue in their
lifetime, much less in a year. Learn practical examples,
regardless if you're a startup or big company,

on how you can jumpstart your business with these

11 plays, a GTM Operating System, and ROI model.

". How To Drive a Connected
GTM Model With RevOps

Companies across industries are moving fast

to build out their RevOps teams to enable scaled

and efficient growth. We’ll share best practices and
growth strategies on how HubSpot and other high
growth organizations are leveraging RevOps to drive
GTM alignment to your C-suite and deliver connected
customer experiences across the customer journey.
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]ﬂ. The Mindset Shift
That Transformed Our Sales

According to the Harvard Business Review, $70 billion
is spent on sales training, yet barely half of salespeople
make quota. For business owners who sell, the news

is even more dire: they make less than $50K a year.

In this panel of salespeople and business owners,

learn the mindset shift each made in order to change
their sales behaviors and get better results.

]Z = AImpact: Using Artificial
Intelligence to Scale Your Startup

Join HubSpot for Startups for an in-depth panel
discussion on how startups can leverage artificial
intelligence to drive growth and scale their businesses.
Three leading AI powered startups will share

their insights on how startups can streamline their
operations, improve efficiencies, increase productivity,
and ultimately driving better outcomes for their
customers. *Reservation is required.



https://www.inbound.com/agenda
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GOMMUNITY
AND GONNEGTION
ARE AT THE HEART
OF INBOUND.

Deepen your craft and

areas of expertise while

also expanding your network
with a global, diverse,

and inclusive community of
founders and startup leaders.

with our new
communities and Meetup
experiences.

INBOUND

IMMERSE YOURSELF
IN A 366° EXPERIENGE

that offers top-notch education, vibrant
community-building, entertainment, wellness,

delicious food, and other surprise and delight
moments on-site. From our VIP Welcome Party
and activities at Lawn on D to interactive
sponsorship activations and more,



https://www.inbound.com/experience
https://www.inbound.com/blog/inbound-2023-community-experience
https://www.inbound.com/blog/meetups-at-inbound

